Professional Selling Ambassador Program

Purpose:

» Involve and reward star students

» Provide access to Corporate Partners’ job opportunities

» Fulfil the needs of companies who have a relationship with Texas State
» Take the Professional Selling Corporate Program to a world class status

Requirements for Acceptance:

» Must have a 3.00 GPA
» Must be a student in Professional Sales Class- currently or previously enrolled
» Must meet dress code while performing duties

Interview Procedure

» Sign-up on bulletin board outside office 419 for personal interview
» Interview times will be held during the end of the semester

Criteria for Acceptance

» Professional appearance

» Positive attitude

» Initiative

» Ability to interact effectively with senior executives
» Past role play winners will be given priority selection

Benefits for Students:

» Interact with professional selling Corporate Partners
» Gain experience and resume evidence
» Receive employment opportunities- both full time and internships

Duties

» Provide campus guidance for Partners
» Make sure Partners receive anything they need (e.g. water, parking pass, lunch, etc.)
» Volunteer at Career Closet

Deadline & Process

» Targeted acceptance dates vary by semester
» Afinal round of interviews will be held for designated applicants



